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9.00 – 9.10 
Opening of the Forum 

Borislav Boyanov
Co-Chair of the Forum, Member of 
the Advisory Board, European Re-
gional Forum of the IBA, Managing 
Partner, BOYANOV & Co., Sofia

Stephen Revell
Member of the Management Board 
of the IBA, Partner, Freshfields 
Bruckhaus Deringer, Singapore 

9.10 – 9.30 
Opening Remarks

Heinz H. Loeber
Attorney at Law (ret.), Vienna

Martin Solc
Secretary General of the IBA, Part-
ner, Kocian Solc Balastik, Prague

9.30 – 10.00 
Keynote Address

Michel Nussbaumer
Head of Legal Transition Pro-
gramme, European Bank for Recon-
struction and Development (EBRD), 
London 

10.00 – 10.10 
Introduction

Stephen Revell
Partner, Freshfields Bruckhaus 
Deringer, Singapore
An overview of the programme – 
Opportunities and Challenges

10.10 – 11.00 
What do our clients really 
worry about? 
We will hear directly from clients 
working in the region, bankers 
advising on deals in the region 
and lawyers working on cross 
border investments. They will tell 
us what clients really worry about 
and how lawyers can help?
Moderators:

Stephen Revell
Partner, Freshfields Bruckhaus 
Deringer, Singapore 

Christian Dorda
Partner, Dorda Brugger Jordis, 
Vienna
Panellists:

Henning von Stechow
Managing Director, Raiffeisen 
Investment, Vienna

Ratko Jovic
Senior Associate, Mid Europa  
Partners, Budapest

Martin Hinteregger
Head of Group Corporate Finance/
ECM, Erste Group, Vienna

Maria-Theresa Trofaier
General Counsel, Group DF  
International, Ukraine 

11.00 – 11.15  
Coffee / Tea break 

11.15 – 12.00  
Do clouds bring rain?  
Questions to ask when  
clients move to the cloud
Clients have always outsourced 
parts of their internal IT to pro-
viders. And there used to be big 
outsourcing contracts with huge 
data centre providers. With infra-
structure getting cheaper, easier 
to handle and much more flexible 
many businesses move into the 
cloud. This leads to security, pri-
vacy and contractual issues to be 
addressed in this session. 
We will hear from a technical 
expert what risks there are when 
using the cloud – many clients 
might not know about. After 
this introduction we will jointly 
address the questions to be asked 
by the clients when choosing a 
cloud provider and explore the 
must-haves when advising clients 
in cloud-deals. 
Moderator:

Martin Schirmbacher
HÄRTING Rechtsanwälte, Berlin – 
Technology Law Committee

Panellists:

Axel Anderl
Partner, Dorda Brugger Jordis, 
Vienna

Krzysztof Mueller
Head of Information Security, A1 
Telekom Austria AG, Vienna

Stefanos Tsimikalis
Partner, Tsimikalis Kalonarou, 
Athens

Jure Levovnik
Partner, Jadek & Pensa, Ljubljana

12.00 – 12.45  
Energy issues throughout 
the region
The session will have a broad 
ranging look at energy issues 
throughout the Balkan region.  
These issues range from urgent 
needs for new generation capac-
ity, continued carbon omission 
challenges, new pipelines and an 
interesting combination of some 
consolidation and some disposals 
as a result of a refocusing on core 
activities.
Moderator:

Jacques Isabelle
Counsel, Wolf Theiss, Budapest 
Panellists: 

Gus J. Papamichalopoulos
Partner, Kyriakides Georgopoulos, 
Athens

Dirk Buschle
Legal Counsel and Deputy Director; 
Energy Community Secretariat, 
Vienna

Zeynel Tunc
Partner, Paksoy, Istanbul

Stevan Dimitrijevic
Partner, Karanovic & Nikolic, Banja 
Luka

12.45 – 14.00 
Lunch and networking

14.00 – 15.00 
Bribery and Corruption: the 
consequences of extraterri-
torial legislation from the US 
and the UK
There is a mixed approach in 
practice to bribery and corrup-
tion across the region: whilst the 
practice in some countries would 
compare favourably with the 
practices of any country, the issue 
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remains a more pertinent problem 
in others.  Whatever the target 
country, investors will be well aware 
of the US Foreign Corrupt Practices 
Act and the UK Bribery Act.  These 
laws, which have extra territorial ef-
fect, carry with them the prospect of 
huge fines and reputational damage 
- which can quickly spread beyond 
the scope of any investment in the 
region.  
Along with identifying the key brib-
ery and corruption risks, this session 
will cover how an investor should 
review and implement policies and 
procedures to ensure an investment 
does not fall foul of these rules.  We 
will also consider methods to help 
monitor and improve deficiencies in 
a target’s processes and procedures 
in this area.
Moderator: 

Freek Jonkhart
Partner, Loyens & Leoff, Rotterdam
Panellists: 

Mihaly Barcza
Partner, Oppenheim, Budapest

Omourtag Petkov
Partner, Djingov, Gouginski, Kyutchu-
kov & Velichkov (DGKV), Sofia

Juergen Brandstaetter
Managing Partner, BMA Brandstatter 
Rechstanwalte GmbH, Vienna

Caterina Flick 
Counsel, Nunziante Magrone, Rome

Vassily Rudomino 
Senior Partner, ALRUD, Moscow

15.00 – 15.15 
Coffee / Tea break

15.15 – 16.00 
Competition law:  
planning ahead
Competition authorities in the re-
gion are growing in confidence and 
increasingly willing to show their 
teeth.  Not only does an approval 
process slow a deal down, involving 
time and money for all involved, 
but it may also come at the price of 
unusual conditions, such as social 
investment payments, or even a 

forced divestment of a prized asset. 
We will be looking at the impor-
tance of working with regulators 
ahead of making an investment in 
order to influence how competition 
regulation will be applied. We will 
also be looking at how you can en-
sure that the legal documents pro-
vide clearly defined expectations for 
all parties involved, so as to avoid 
or at least anticipate any unusual or 
onerous conditions for obtaining 
approval.
Moderator: 

Jacques Buhart 
Partner, McDermott Will & Emery, 
Paris
 
Panellists: 

Axel Reidlinger 
Partner, Freshfields Bruckhaus Dering-
er, Vienna

Panayotis Bernitsas 
Managing Partner, M&P Bernitsas 
Law Offices, Athens

Peter Petrov 
Partner, BOYANOV & Co., Sofia

Nina Selih 
Partner, Odvetniki Šelih & partnerji, 
Ljubljana

Dag Johansson 
Policy Co-ordinator, European  
Commission

16.00 – 17.00  
Arbitration – is it the silver bul-
let that settles all disputes?
Moderator: 

Nikolaus Pitkowitz
Vice President, VIAC - Vienna Interna-
tional Arbitral Centre and Founding 
Partner and Head of Dispute Resolu-
tion and Real Estate, Graf & Pitkowitz, 
Vienna
Panellists:

Aleksandar Godzo 
Partner, Godzo, Kiceec & Novakovski 
LLP, Ohrid

Boris Porobija 
Senior Partner, Porobija & Porobija, 
Zagreb

Stefan Szyvzkowitz
Chief Financial Officer, EVN AG,  
Vienna

Tijana Kojovic 
Managing Partner, BDK Advokati/At-
torneys at Law, Belgrade

Michael Kutschera 
Managing Partner, Binder Grosswang, 
Vienna

17.00 – 17.10  
Closing Remarks

Stephen Revell 
Partner, Freshfields Bruckhaus  
Deringer, Singapore 

17.10 – 17.40 
Open session of the European 
Regional Forum of IBA
Moderators:

Freek Jonkhart
Co-Chair, Partner, Loyens & Leoff, 
Rotterdam

Joerg K. Menzer
Co-Chair, Partner, Noerr, Romania/ 
Hungary and Slovakia / CEE

18.00 – 20.00 
Welcome Reception hosted by 
local law firms
Palais Hansen Kempinski
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Friday 27 June

8.00 – 8.50  
Managing Partners morning 
meeting

Speaker: 
Michael Roch
Principal and CEO, KermaPartners, 
London

9.00 – 10.15  
Practical Challenges and 
Responses in Regional Legal 
Markets

 » What are the signs and por-
tents that signal a national 
legal market that is becom-
ing internationalised?

 » Is a regional market (or 
markets) developing in 
South-eastern Europe?

 » What is the best use of loyal 
national clients in an evolv-
ing international practice?

 » Mergers, networks, or just 
“best friends”: What are the 
advantages and risks of each 
“foreign policy?”

 
Moderator:

Stephen Denyer 
Head of City and International, 
Law Society of England and Wales
 
Panellists:

Norman Clark 
Founder, Walker Clark LLC, Florida 

Joerg K. Menzer 
Partner, Noerr, Romania, Hungary 
and Slovakia / CEE

Tony Williams 
Principal, Jomati, London

10.15 – 10.45 
Coffee / tea break

10.45 – 12.00 
Knowledge Management: 
What knowledge needs to 
be managed?

 » Do we really have to buy an 
expensive piece of software 
to have good knowledge 

management?
 » What are the habits and be-

haviours of effective knowl-
edge management in a small 
or midsize law firm?

 » What external knowledge – 
such as economic trends and 
competitor intelligence – do 
we need to collect?

 » What is the intellectual capi-
tal of a law firm?  How can it 
be collected, organised, and 
communicated at a reason-
able cost?

 » Why do many lawyers resist 
knowledge management 
policies and practices?  How 
can their objections be over-
come?

 » Demonstration of the Manag-
ing Partner Tool Kit

Moderator:

Aku Sorainen 
Senior Partner, Sorainen, Tallinn
Panellists:

Mehmet Gun 
Partner, Mehmet Gun & Partners, 
Istanbul

Horst Ebhardt 
Partner, Wolf Theiss, Vienna

Michael Roch 
KermaPartners, London

Julia Zhabina 
Head of Business Development, 
Lidings, Moscow

Gerard Tanja 
Venturis Consulting Group,  
Amstelveen

12.00 – 13.00 
Lunch and networking

13.00 – 14.15 
A conversation among man-
aging partners
Moderator: 

Norman Clark 
Walker Clark LLC, Florida
Panellists: 

Christian Herbst 
Partner, Schoenherr, Vienna

Jason Mogg 
Managing Partner, Kinstellar, 
Prague

Willibald Plesser 
Partner, Freshfields Bruckhaus 
Deringer, Vienna

Dick Tyler 
Partner, CMS Cameron McKenna 
LLP, London

14.15 – 15.30 
Crossing the Line:  Law Firm 
Marketing and Professional 
Regulations

 » Is the modern concept of law 
firm marketing inconsistent 
with the societal duties of a 
learned profession?

 » What are the constraints that 
bar regulations and stan-
dards of profession ethics 
place on law firm marketing?  
How do they vary from coun-
try to country in South-east-
ern Europe?

 » How can aggressive law firm 
marketing “cross the line” into 
professional misconduct?

 » Is there an “unwritten code” 
of ethics in law firm market-
ing?  Should there be one?  

 » If so, what would be its bed-
rock elements?

 
Moderator:

Stephen Revell 
Partner, Freshfields Bruckhaus 
Deringer, Singapore
Panellists:

Emir Bahtijarevic 
Senior Partner Divjak, Topic, & 
Bahtijarevic, Zagreb

Umut Kolcuoglu 
Managing Partner, Kolcuoglu 
Demirkan, Istanbul

Dmitry Magonya 
Managing Partner, ART DE LEX, 
Moscow 

Tomasz Wardynski 
Founding Partner, Wardynski &  
Partners, Warsaw
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15.30 – 16.00 
Coffee / Tea Break

16.00 – 17.15 
Your partners: Assets or Liabili-
ties? Case studies in managing 
partner performance
This session will consist of a series 
of case studies that investigate the 
practical issues in managing partner 
performance.  Special attention will 
be given to:

 » What are many lawyers so re-
luctant to do something, other 
than complain, when a partner’s 
performance is not meeting 
their expectations?

 » What partner performance 
issues are the most toxic if not 

addressed?
 » What are the basic tools for 

managing partner performance?
 » What are the foundations of 

genuine trust in law firm part-
nerships?

 » How can better management of 
partner performance improve 
the overall performance of the 
firm?

Moderator:

Lisa M. Walker Johnson 
Founding Principal, Walker Clark LLC, 
Florida 
Panellists:

Irina Anyukhina 
Partner, ALRUD, Moscow

Essam Al Tamimi 
Senior Partner, Al Tamimi & Co., Dubai

Hermann J. Knott 
Partner, Luther, Cologne

17.15 – 17.25 
Closing Remarks

Freek Jonkhart 
Partner, Loyens & Leoff, Rotterdam
19.00 – 24.00 
Gala Dinner at Palais Ferstel
A joint Gala Dinner with the 9th CIS 
Local Counsel Forum
(admission by ticket)

Forum Co-Chairs:

Borislav Boyanov
BOYANOV & Co., Sofia

Freek Jonkhart
Loyens & Leoff, Rotterdam
 

Organizing Committee:

Stephen Revell
Freshfields Bruckhaus Deringer, Singapore

Stephen Denyer
Law Society of England and Wales

Norman Clark
Walker Clark LLC, Florida

 Host Committee:
Christian Dorda – Chair
Dorda Brugger Jordis, Vienna

Willibald Plesser
Freshfields Bruckhaus Deringer, Vienna

Nikolaus Pitkowitz
Graf & Pitkowitz, Vienna

Sponsors:
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Information

Date
26–27 June 2014

Venue
Palais Hansen Kempinski
Schottenring 24
1010 Vienna
Austria

Tel: +43 (1) 236 1000 8040
Fax: +43 (1) 236 1000 

Language
All working sessions and conference materials will 
be in English.

How to register
Register online at www.balkanlegalforum.org  or 
complete the attached registration form and return 
it to registration@balkanlegalforum.org  together 
with your payment. 

You should receive emailed confirmation of your 
registration within five days; if you do not then 
please contact Angel Angelov at information@
balkanlegalforum.org .

Registration 
Type

Early Bird 
Registration

Late 
Registration

(Before or on 25 
May 2014)

(On or after 26 
May 2014)

IBA Members EUR 630 EUR 740
Non-IBA  
members

EUR 720 EUR 820

Young  
lawyers  
(under 35 years)

EUR 580 EUR 680

Guest EUR 80
Gala Dinner EUR 110

If you would like to become a full or general mem-
ber of the IBA, which includes membership of one 
committee or more – and inclusion in and access to 
our membership directory – we encourage you to 
do so now in order to register for this conference at 
the member rate. Full details of how to join can be 
found at www.ibanet.org.

Full payment must be received in order to 
process your registration.

Participant Fees include:
 » Attendance at all working sessions

 » Conference materials, including any available 
speakers’ papers submitted 

 » Access to the above conference working mate-
rials from the Forum website (www.balkanle-
galforum.org)

 » Lunches on 26 and 27 June
 » Tea and coffee during breaks
 » Invitation to welcome reception on 26 June

The Guest Fee includes:
 » Tea and coffee during breaks
 » Invitation to hosted Welcome Reception on 26 

June
A guest must not be a member of the legal profes-
sion or seek to use the Conference as a business 
networking opportunity. Access to working ses-
sions is not permitted for guests. Checks are made 
to ensure members of the legal profession are not 
registered as guests, if this is the case, registra-
tion will be refused unless the guest registers as a 
full delegate for the conference. Only registered 
guests (ie, those paying the guest fee) are eligible 
to participate in the social programme. Please 
note that registrations are not transferable.

List of participants
In order for your name to appear in the list of par-
ticipants, which will be distributed at the confer-
ence, your registration form must be received by  
20 June at the latest.

Registration confirmation
All documentation regarding your attendance 
at the conference can now be obtained from the 
Forum website. Upon receipt of your payment for 
the conference a confirmation email will be sent to 
you. Registration confirmation will not be distribut-
ed by post.

Payment of registration fees
Euro: by bank transfer to the Legal Development 
Foundation, bank account number (IBAN) 
BG30UNCR70001505520234, SWIFT (BIC): 
UNCRBGSF, bank: Unicredit Bulbank AD, 7 Sveta 
Nedelya Square, Sofia 1000, Bulgaria

Please ensure that a copy of the bank transfer de-
tails is attached to your registration form.
Credit card payments: by Visa or MasterCard. No 
other cards are accepted. Legal Development 
Foundation is a foundation registered under the 
Bulgarian legislation, seat and address of man-
agement: 139 Evlogi Georgiev Blvd., Sofia 1504, 
Bulgaria, Unified Identification Number (BULSTAT) 
121540004 and VAT number BG121540004

PLEASE ENSURE THAT YOUR NAME AND ‘BLF2014’ 
APPEAR ON ANY TRANSFER
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No Deductions or Withholdings
All fees payable to us by you in accordance with the 
terms contained in this ‘Information’ section shall be 
paid free and clear of all deductions or withholdings 
whatsoever.

If any deductions or withholdings are required by law to 
be made from any fees payable to us by you under the 
terms contained in this ‘Information’ section you shall 
pay such sum as will, after the deduction or withhold-
ing has been made, leave us with the same amount as 
we would have been entitled to receive in the absence 
of any such requirement to make a deduction or 
withholding. If we obtain the benefit of any tax credit 
or other relief by reference to any such deductions or 
withholdings, then we shall repay to you such amount 
as, after such repayment has been made, will leave us 
in no worse position than we would have been had no 
such deductions or withholdings been required.

Conference sell-outs
The Forum places its conference in venues of a suit-
able size for the event; however there are times when 
our conferences may sell out. Should this happen, 
prospective delegates will be informed and a waiting 
list will operate. The waiting list will function on a ‘first 
come, first served’ basis, subject to receiving registered 
delegate cancellations. The Forum will not be liable for 
any travel or accommodation expenses incurred by 
an individual who travels to the conference without a 
confirmed place at the event.

Cancellation of registration
If cancellation is received in writing by 1 June 2014, 
fees will be refunded less a 25 per cent administration 
charge. We regret that no refunds can be made after 
this date. Registrations received after 1 June will not be 
eligible for any refund of registration fees.

Provided you have cancelled your registration to attend 
the conference in accordance with the terms of the ‘can-
cellation of registration’ clause included in the ‘Informa-
tion’ section of the conference programme, you must 
then confirm to us in writing as soon as possible but 
in no event later than one year (12 calendar months) 
from the date of the conference all necessary details to 
enable any reimbursement owed to you to be paid. We 
regret that no refunds will be made after the date that 
is one year (12 calendar months) after the date of the 
conference.

Travel arrangements and visas
Participants are responsible for making their own travel 
arrangements. It is recommended that you check your 
visa requirements with your local embassy or consul-
ate. We are unable to dispatch visa invitation letters to 
support your visa application prior to receipt of your 
registration form and full payment of registration fees. 
Please apply for your visa in good time.

Hotel accommodation
The conference will be taking place at the Palais Hansen 
Kempinski. If you wish to stay at this hotel and make a 
reservation, please contact the hotel directly on:

Palais Hansen Kempinski
Schottenring 24
1010 Vienna, Austria
Tel: +43 (1) 236 1000 8040
Fax: +43 (1) 236 1000
Email: reservation.vienna@kempinski.com
Website: www.kempinski.com/en/vienna/palais-hansen

A number of rooms has been booked at preferential 
rates. If you wish to take advantage of this please make 
sure that please make sure that you mention our confir-
mation number DORD140625.

Please note that the “first to come – first to serve” princi-
ple applies. 

BEST WESTERN PLUS Hotel Das Tigra
(walking distance from venue hotel)

1. Bezirk, Wien
Tiefer Graben 14 - 20
1010 Wien
Tel.: +43.(0)1.533.96 41-0
Fax: +43.(0)1.533.96 45 
E-mail: reservierung@hotel-tigra.at 
Website: http://www.hotel-tigra.at/en/ 

A number of rooms has been booked at preferential 
rates. If you wish to take advantage of this please make 
sure that please make sure that you mention “Balkan 
Legal Forum 2014”.

Please note that the “first to come – first to serve” princi-
ple applies.

Promotional literature at venue hotel
Please note that no individual or organisation may 
display or distribute publicity material or other printed 
matter during the conference, unless by prior arrange-
ment with us.

Organisations and companies wishing to discuss pro-
motional opportunities should contact us at  
information@balkanlegalforum.org
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BALKAN LEGAL FORUM 2014 
Registration Form

* Please complete the form in block letters and keep a copy for your records.
* Please enter your name as will appear on your badge.
* A separate registration form must be completed for each participant.

Please select the appropriate registration category

Participant Information

Dietary or other special requirements

Registration Information

Title: Mr. Ms.

Given Name: 

Name and country to be shown on badge 
(if different from above)

Firm/company/organisation

IBA membership number
(if applicable)

Address: 

City: 

Postal code/ZIP: 

Telephone: 

Mobile: 

Guest name: 

Fax: 

E-mail: 

Country: 

Provice/State: 

Last Name: 

Birth date:

continues on next page >>

Registration Type Early Bird Registration Late Registration
(Before or on 25 May 2014) (On or after 26 May 2014)

IBA Members x EUR 630 x EUR 740

Non-IBA members x EUR 720 x EUR 820

Young lawyers  
(under 35 years) x EUR 580 x EUR 680

Guest x EUR 80

Gala Dinner x EUR 110

Overall sum:
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Payment of registration fees should be made in EUR by 
bank transfer to:
Bank: Unicredit Bulbank AD
SWIFT: UNCRBGSF
Account No.: BG30 UNCR 7000 1505 5202 34
Beneficiary: Legal Development Foundation

For detailed information on the payment and cancelation 
terms and conditions please refer to the Information sec-
tion of the program or www.balkanlegalforum.org/info

You may also register and pay using the online registration form on the official website 
www.balkanlegalforum.org

Payment Details:

Payment by Wire Transfer:

Payment by Credit Card:

Credit Card Number: 

Expiry Date: 

Card Verification Code: 

Cardholder’s Name: 

Date: 

Cardholder’s Signature: 

Last 3 digits at the back of your card, on the signature panel

BALKAN LEGAL FORUM 2014 
Registration Form

Invoice Information
Company Name: 

Company Address: 

Tax Office: VAT No. / Tax No.
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